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0 of 0 people found the following review helpful. Five StarsBy RHorneHarvey Mackey wrote the book on how to 
change your life. I read and implemented the things in this book it changed my life. The Mackey 66 by itself is worth 
the price of the book. Don't just read this book put it to use. I buy this book to give to people who need a change in 
their life. It changed mine I know that if you apply the principle's from this book to your life it will change your life to! 
Harvey really hit a home run with this one.1 of 1 people found the following review helpful. Not Great but Not Bad, 
Maybe Good for a Rookie to the Business WorldBy Jay JohnsonThis wasn't a great book and it wasn't a bad book. It 
was readable to the sense that it didn't put me to sleep but it also wasn't exciting to the point that I didn't want to put it 
down. It was interesting but not a book where you will take away a lot of new ideas if you have been around for a long 
time in the business world.The book is broken up into a bunch of mini-chapters what the author calls Lessons and 
Quickies. Each lesson gives a little bit of advice or wisdom. The lesson can be one page, one line on a page or a few 
pages. I think that maybe someone starting out in sales might find some of the earlier chapters useful. In these early 
chapters there is focus on the customer and how to know your customer. After the sales chapters the book kind of goes 
off into a bunch of different topics.Again, its an ok read. Recommended for a beginner in business not recommended 
for an experienced executive.0 of 0 people found the following review helpful. Good book, good way to buy.By 
KyKzThis is a standout for new entrepreneurial starts. I buy this frequently for young people I counsel. The used 
paperback version is perfect.

"Harvey has a knack for expressing some very profound and important notions in an amusing and interesting way. 
Serious students of management and leadership can learn a lot by studying this book."Harvey GolubPresident and 
CEO, IDS Financial Services, Inc.Success can be yours with this straight-from-the-hip handbook by self-made 
Minnesota millionaire Harvey Mackay. This one-of-a-kind book by a business man who has been there, can show you 
how to get there too. You will learn to: Outsell, Outmanage, Outmotivate, and Outnegotiate your competitors with 
sure-fire action-oriented techniques and advice.

ldquo;. . .extraordinary intelligence and profound wisdom.rdquo; (Governor Mario Cuomo)ldquo;. . .I wouldnrsquo;t 
hesitate a minute in taking his advice.rdquo; (Charles R. Schwab)ldquo;. . . easy reader ride to success in the business 
worldrdquo; (Ted Koppel)ldquo;His own story shows that his tips on salesmanship can work.rdquo; 
(Newsweek)ldquo;Itrsquo;s beautifully written, witty, riveting, and the best book about achieving your goals since 
Dale Carnegie wrote his masterpiece.rdquo; (Warren Bennis)ldquo;Itrsquo;s one of the best self-help books Irsquo;ve 
ever read.rdquo; (Larry King)ldquo;A must for everyone and anyone entering the business world.rdquo; (Donald 
Trump)ldquo;Super-Salesmanrsquo;s Secrets.rdquo; (Wall Street Journal)ldquo;Swim With The Sharks is an 
extraordinary treasure chest of information.rdquo; (Ken Blanchard)ldquo;Harvey Mackay is a master of brief, biting, 
and brilliant business wit and wisdom.rdquo; (Tom Peters)ldquo;Itrsquo;s one of the best self-help books I have ever 
read.rdquo; (Larry King)ldquo;His book gives to-the-point parables about making your business and personal life a 
success.rdquo; (USA Today)ldquo;Harvey Mackay may be the most talented man I have met.rdquo; (Lou Holtz)From 
the Inside Flap"Harvey has a knack for expressing some very profound and important notions in an amusing and 
interesting way. Serious students of management and leadership can learn a lot by studying this book."Harvey 
GolubPresident and CEO, IDS Financial Services, Inc.Success can be yours with this straight-from-the-hip handbook 
by self-made Minnesota millionaire Harvey Mackay. This one-of-a-kind book by a business man who has been there, 
can show you how to get there too. You will learn to: Outsell, Outmanage, Outmotivate, and Outnegotiate your 
competitors with sure-fire action-oriented techniques and advice.About the AuthorHarvey Mackay is a bestselling 
author whose books include the mega-selling Swim with the Sharks Without Being Eaten Alive; and a nationally 
syndicated columnist, whose weekly business advice appears in fifty newspapers around the United States. He is an 
active corporate CEO and a prominent civic leader. He and his family live in Minneapolis. 


